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H
edge funds have finally had a ban-
ner year, emerging from adecades-
long slump. An industry filled
with wannabe mavericks is bound
to have a bad time when virtually

all asset classes are moving higher in lockstep.
But a pandemic, rolling economic crises, and
market volatility have created conditions for
success for many hedge fundmanagers. And
investors who were perfectly happy with their
index funds for more than a decade are now
eyeing high stock valuations, rising inflation,
and potentially higher interest rates and won-
dering if it’s time to switch gears and seek a
little protection inhedge funds.

Are hedge funds back? Quite possibly. But
that doesn’t mean investors should jump in.
There are better options.

Hedge funds’ performance certainly turned
around this past year. The $4trillion indus-
try returned 13% as a whole through August,
according to Preqin data. That still lagged be-
hind the S&P 500 index, which returned 20%
in the same period. But investors, eager for the
diversification and downside protection that

hedge funds promise, aren’t deterred—they’ve
put $18 billion into hedge funds in the first half
of the year, according to HFR.

The rebound was due to a confluence of
factors. Last year saw interest rates tumble
to new lows, but with enough volatility for
hedgies to seize upon. There was also a surge
in deal making, despite early expectations that
mergers might behalted. And wild swings in
asset prices provided a favorable environment
for traders. This is in stark contrast to much of
the past decade, when investors found better
performance and liquidity at far lower costs in
index funds. So, while the industry still lags
behind the equity market index, double-digit
returns have become normal again—particu-
larly in event-driven andmultistrategy funds.

“We are seeing very strong hedge fund
returns, especially relative to their own his-
tories. That’s attracting interest,” Sal Bruno,
chief investment officer at IndexIQ, a division
at New York Life Investments, tells Barron’s.
This year, some strategies—such as global
macro and equity market neutral—have topped
their previous returns by more than triple

what they gained in the past three years.
Some of that relative outperformance might

be because there are fewer funds chasing
ideas. From 2014 to 2021, the hedge fund and
fund-of-funds industry shrank from 10,142
funds to 9,228, according to HFR data. Most
strategies experienced net outflows from 2014
to 2020, according to HFR.

The resurgence of the hedge fund industry
is largely about investors’ need for alternatives.
Few expect the stockmarket to continue at its
torrid pace, and valuations are at historic highs.
There’s no safety in bonds: If inflation proves
to bemore than just transitory, they don’t look
nearly as attractive. In an expected climate
where stock-pickingwill bemore important
and investors will be on ahunt for yield, there is
growing acceptance of turning to activemanag-
ers to navigate the choppywaters.

Yet despite the rosier outlook, hedge funds
should still be approached with caution. There
are few funds that consistently meet, let alone
beat, their benchmarks. The best funds have
tons of investment dollars chasing them,
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making them less available even to high-net-
worth investors. Then there’s the issue of
fees: It’s rare to see a fund still demanding the
traditional 2% of assets and 20% of profits,
but even the average 1.4%management fee
and 16.4% performance fee is quite high for
cost-conscious investors.

M
ost investors, even thosewith
access to hedge funds, are
better offwith liquid alterna-
tives. Liquid alts aremutual
funds thatmimic the strategies

of hedge funds and other alternative invest-
ments.Mutual funds don’t have access to
all the same opportunities, and they can’t stake
out positions that would take along time to
unwind. The upside to that trade-off is daily
liquidity—meaning that investors canget their
money out at any time—and feesmore in line
with traditional activelymanaged funds.

The nascent liquid-alt industry is not with-
out its risks. It certainly had an inauspicious
start: Fund companies launched dozens of
liquid alts after the 2008-09 financial crisis;
most have been a disappointment. The low
interest-rate environment that has pervaded
since then has been a boon for traditional—
and lower cost—asset classes, leading many
investors to wonder why they would bother
allocating to complex strategies when they
can look like a genius for investing in an
index fund. That leaves a field of small funds
that have never performed well, and have
never been tested in the markets in which
they should supposedly shine. There are also
limitations on many strategies, since they
need to be able to meet investor redemptions
at any time.

But more than a decade since its emergence,
the sector is showing signs of gaining its foot-
ing. “Liquid alts have learned a lot of lessons
that will make themmore attractive going
forward,” saysMorningstar senior research
analyst Erol Alitovski. Morningstar itself
recently introduced new alternative categories
to make it easier for investors to find opportu-
nities to meet their goals.

Investors should knowwhat they’re getting
into, saysDanielMaccarrone,managing director
atMorgan Stanley: “We look at it not as an alter-
native asset class, but as away to get alternative
returns.” The category is broad, including sever-
al types of strategies thatwork differently from
one another in variousmarket environments.
Long/short funds, for instance, performbetter in
times ofmarket volatility and are away to
profitwhen stocks slide.Meanwhile, options-
oriented strategies aim to provide a stable source
of income evenwhen rates are low.

Determining an allocation can be tricky,
thoughmost advisors say liquid alts should
make up 10% to 20% of a portfolio. Anything
less than 5% generally just adds expenses to
the portfolio without doing much to enhance
returns.

There are three reasons thatmost investors
want alternative investments: to preserve capi-
tal, generate income, and/or have a part of their

portfolio uncorrelated to stocks and bonds.
Barron’s found liquid-alt strategies to fulfill

these objectives at a lower cost and less risk
than hedge funds. And some of these strate-
gies fulfill multiple objectives at once.

Capital Preservation and Income
These two priorities go hand in hand for many
investors, and there are funds that can tackle
both. Many funds focused on capital preserva-
tion use an options strategy that also generates
income.

Most investors are pretty loss-averse—
perhaps none more so than retirees, who also
require more income-generating securities.
The risk of being too concerned with not losing
money, of course, is the loss of spending power
if your portfolio doesn’t keep up with inflation.
And inflation has returned this year after a
dozen years of dormancy.

Many economists—including the Federal Re-
serve at its Septembermeeting—say thatmuch
of the inflation now is “transitory;” because
the economy essentially shut down during the
worst of Covid-19, any year-over-year compari-
sons are going to look especially alarming.

Fed economists project that annual inflation
will be 4.2% this year, up from June projections
of 3.4%. But theoutlook for 2022 is 2.2%—only
10 basis points higher than prior expectations.
Still, businesses have bemoaned their higher
costs, which could be passed on to customers
andmake inflation feel more durable.

The $19 billion JPMorgan Hedged Equity
fund (ticker: JHQAX) and its two sister funds,
the $2.3 billion JPMorgan Hedged Equity 2
(JHDAX) and $1.3 billion JPMorgan Hedged
Equity 3 (JHTAX), can help with capital
preservation without allowing a portfolio to
become vulnerable to inflation. The funds, led
by manager Hamilton Reiner, all have an iden-
tical strategy: They own big U.S. stocks, and
use options to minimize downside volatility.
That’s also the difference between the three
funds: The first fund, which had a soft close
earlier this year, buys three-month options on
the last business day of each quarter; the sec-
ond and third funds, launched this year, buy
options on the last days of the other months.
The fund generally follows the S&P 500, but
will use a more active strategy to trade stocks
the managers believe to be over- or underval-
ued—Microsoft (MSFT), Accenture (ACN), and
Mastercard (MA), for instance, all have larger

positions in the fund than in the index. Its aim
is to shield investors from three-month losses
in the 5% to 20% range, according toMorning-
star. If the market falls less than 5%, the fund
should fall in line with the market; if the mar-
ket falls more than 20%, the fund should incur
the same incremental losses beyond negative
5%, saysMorningstar’s Alitovski.

In exchange for that downside protection,
gains are muted: The oldest fund lagged
behind the market’s returns in five of the past
six years, and it is up 9.3% this year, while the
S&P 500 is up 15.9%. But in 2018, when the
S&P 500 slid 4.4%, JPMorgan Hedged Equity
only lost 0.9%.

As we enter an era of greater volatility,
more-frequent broadmarket pullbacks, and
better conditions for stock-picking, it may be
this fund’s time to shine. And low annual fees
of0.85% give it a leg up.

For investors willing to invest $1million,
or who can get access via afinancial advisor,
the $6 billion AQRLarge Cap Defensive Style
(AUENX) is a “compelling low-risk strategy,”
saysMorningstar analyst Daniel Sotiroff. It
yields 0.94%, less than 10-year Treasuries.
The fund uses statistical measures of risk
(such as volatility and beta) alongside standard
fundamental analysis (such as stable earnings
and high profit margins) to choose 250 large
andmidsize companies.While it has trailed
the Russell 1000 since its 2012 launch through
April 2021 by one percentage point, it has
outperformed on a risk-adjusted basis, Sotiroff
notes. Fees help here, too—the fund charges
just 0.65%. Asmarkets becomemore volatile,
that risk-adjusted performance will become
more important. It has returned 12.7% this
year, and 31.8% over the past two years.

The $16 billion CalamosMarket Neutral
Income (CVSIX) fund turns to equitymarkets
to get yield—making it less susceptible to inter-
est-rate risk than fixed-income funds. Roughly

half ofthefund’s
strategy is convertible
arbitrage—buying
convertible securities
and shorting the un-
derlying stock—while
much of the other half
uses a hedged equity
strategy to produce
income from selling
call options. The fund

also has dabbled in special-purpose acquisition
companies, or SPACs, which are essential-
ly shell companies that go public to acquire
private companies. The fund buys SPAC shares
when they are below theirtrust value.

In periods when Treasury yields have risen
by more than one percentage point, the Cala-
mos fund has beaten its index. The 31-year-old
fund is up 2.7% through the first half of the
year, while the Bloomberg Barclays US Gov-
ernment/Credit Bond Index slid 2%.

Uncorrelated Returns
Diversification—owning assets that don’t
always behave the same way under the same
circumstances—has been nearly impossible
to find as the stock, bond, real estate, and
other markets have marched higher, virtually
in lockstep, for more than a decade.

One of the few noncorrelated strategies can
be found in a merger-arbitrage fund. Arbi-
trageurs evaluate the outlook for particular
deals and typically take one of two strategies.
If the manager is fairly certain a deal will go
through, they’ll buy shares of the company
being acquired and short the shares of the ac-
quiring company, since typically the acquirer’s
share price falls and the target’s rises as the
deal seemsmore likely to close. If there’s great-
er uncertainty about a deal closing, the arbi-
trageur may short the target company’s stock
after the deal announcement, in anticipation of
the price falling to its preannouncement level.
The success of the strategy is in the potential
spread that can be earned. A good deal will be
a good deal, regardless of what else is happen-
ing in the market.

The $9 billion BlackRock Event Driven
Equity (BALPX) is one of the most established
merger-arb funds. Generally, 90% of the
fund’s strategy is focused onmergers, while
the remaining 10% focuses on whatMorning-
star refers to as “soft catalysts,” such as man-
agement changes. This helped the fund during
the brief pause in deal making at the onset
of the pandemic. The fund has a net expense
ratio of 1.57%, putting it in the middle quintile
of Morningstar’s category.

Activemanagement in an event-driven strat-
egy takes on new significance under President
Joe Biden’s Department of Justice, which is
taking a harder stance onmergers to promote
competition. Seasoned, active fundmanagers
will bemore able to navigate the choppywaters
than their passive—and lower cost—peers. “You
tend to get what you pay for,” says Alitovski.
(For a deeper look atmerger-arb funds, see
related story on the following page.)

The $531 million BlackRock Global Long/
Short Equity (BDMAX) also offers lower cor-
relation while focusing on a broader portfolio
of stocks. The fund’s performance has been
patchy at times, but since its inception in
2012, it returned an annualized 3.6% through
May 2021, beating the annualized return of
1.2% for its category, according to Morning-
star. The fund uses alternative data—such
as phone data and natural language process-
ing—to quickly find and seize upon opportu-
nities in the market.

By Lewis Braham

E
ver since the 2007-09 financial crisis,
alternative exchange-traded funds
have seemed like exotic failures. These
ETFs—designed to hedge against mar-

ket downturns or provide portfolio diversifi-
cation by behaving differently from stocks and
bonds—were celebrated after the crash, then
largely ignored by investors in the great bull
market that followed.

But once the 2020 pandemic slide began,
a new crop of alternative ETFs was launched.
Since the beginning of February 2020, 84
have opened, more than doubling the total to
146, according toMorningstar.

By far the biggest trend in alternative ETFs
is the use of options: Of the 84 newest alt ETFs,
80 are in a newMorningstar category called
Options Trading.Most, though not all, are
“buffer” funds. Also known as defined-outcome
ETFs, they use options—derivative contracts
on popular indexes such as the S&P 500—that
limit howmuch investors losewhen the index
falls. The trade-off is that they also limit profits
when it goes up.

These caps are established when the fund
is launched. As the profit potential or loss
protection is used up, the fund becomes less
attractive. That’s one reason that so many of
these ETFs have been created and whymany
investors prefer newer issues. To get around
this problem, somemanagers have issued
buffer ETFs that reset annually, in the month
marking the anniversary of their launch.

The websites of the largest issuers—
Innovator ETFs and First Trust—identify the
“remaining cap” and the “downside before buf-
fer,” which an investor can use to determine
howmuch downside protection and upside po-
tential each ETF still provides. The $317 mil-
lion Innovator S&P 500 Power Buffer January
Series (ticker: PJAN), for instance, had a 9.75%
starting cap and a 15% starting buffer when it
was issued. As of Sept. 23, after 2021’s rally,

the “remaining cap” on upside had shrunk to
1.5%. These numbers can shift daily.

Some critics argue that the surge in alter-
native ETF issuance is too late. “The analogy
I’ve often used is [the fund industry] comes
knocking at your front door to sell you volcano
insurance, while lava is melting your front
stairs,” says Ben Johnson, director of global
ETF Research for Morningstar. “The oppor-
tunity cost has been absolutely massive for
anybody who has been invested in one of these
products over the course of the past year.”

Yet for the right kind of investor, alt ETFs
canmake sense. Having downside protection
can help the skittish stay invested. Moreover,
in an environment where bonds pay practical-
ly nothing, investors are seeking substitutes.
“If you compare these products simply to the
S&P 500, they’re completely different,” says
Bruce Bond, Innovator ETFs’ CEO. “You’re not
taking the risk on the S&P 500, so you should
not expect its return.” More-flexible strategies
may produce better results. The SwanHedged
Equity US Large Cap ETF (HEGD), launched
in December 2020, has a similar S&P 500
options hedge, but is actively managed, being
able to adjust or rebalance its downside protec-
tion, depending onmarket conditions.

Although the ETF is new, Swan’smanagers

have run hedged portfolios since 1997. The
firm’s SwanDefined Riskmutual fund (SDRIX)
has outpaced comparable S&P 500 buffer
ETFs—thosewith a similar amount of down-
side protection—sinceMarch 1, 2020. Another
top-performing optionsmutual fund, JPMor-
ganHedged Equity (JHQAX), also has beaten
the buffer ETFs. It’s closed to new investors,
but its managers run a very similar fund that is
open: JPMorganHedged Equity 2 (JHDAX).

A few different kinds of alternative ETFs
are available, notably KFAMount Lucas Index
Strategy (KMLM), which uses derivatives to
bet on trends in commodities, currencies, and
bonds. Though the ETF is new, the benchmark
it tracks—the KFAMLM Index—was designed
byMount LucasManagement for institutional
investorsmore than 30 years ago. The bench-
mark produced an 8.9% annualized return
from Jan. 1, 1988, through June 30, 2021, with-
out stock investments. In contrast, theWis-
domTreeManaged Futures Strategy (WTMF),
has been lackluster, with aminus 0.8% 10-year
annualized return through Sept. 22.

The SPAC andNew Issue ETF (SPCX), avail-
able since December, invests in special-purpose
acquisition companies. SPACs are often called
blank-check companies because they are initial-
ly just a pile of cash that theirmanagers use to

acquire a private concern and take it public.
Sometimes, the manager is an investment

luminary, such as billionaire venture capital-
ist Peter Thiel, whose Thiel Capital runs the
BridgetownHoldings SPAC (BTWN). The
presence of such a backer can help the shares
trade at a premium to their underlying cash
value, while a canceled deal can lead to a sharp
discount to that value. SPACs, in other words,
can be very volatile. The good news is that the
SPAC and New Issue ETF is actively managed
by Tuttle Capital Management, so it won’t
automatically buy whatever hot SPAC issues
become available. The fund is up 11% in 2021
through Sept. 22.

AltShares Merger Arbitrage (ARB),
launched inMay 2020, and First Trust
Vivaldi Merger Arbitrage (MARB), launched
in February of that year, are conventional
low-volatility merger ETFs. The AltShares
fund is based on a passive index at a time
when increased regulatory scrutiny of mergers
suggests that active management is preferable.
The First Trust fund is actively managed, but
its 2.30% fee makes it no cheaper than a typi-
cal merger mutual fund. Moreover, its manag-
ers also run the Vivaldi Merger Arbitrage mu-
tual fund (VARAX), which has a lower, 1.85%
total expense ratio and is up 4.5% for the year
as of Sept. 22, versus 0.9% for the ETF.

Merger ETFs aren’t new. Two of theoldest
are IQMerger Arbitrage (MNA), launched
in 2009, and ProSharesMerger (MRGR), in
2012. Neither has had exciting returns in the
post-2009 bull market: 3.6% annualized over
the past decade for IQMerger and 3.3% over
the past five years for ProShares.

In a giddy bull market, it’s hard to imag-
ine that the 2.0 versions of these familiar arb
strategies will interest investors more than
their predecessors have.

Alternative ETFs 2.0 Are
Here, but Is It Too Late?

New Alt ETFs Versus Old Alt ETFs
ETF / Ticker Morningstar Category Total Return YTD Total Return 5 Year Expense Ratio Inception Date

AltShares Merger Arbitrage / ARB Event Driven 1.8 N/A 0.76 5/7/20

First Trust Vivaldi Merger Arbitrage / MARB Event Driven 0.9 N/A 2.30 2/4/20

Innovator S&P 500 Power Buffer January / PJAN Options Trading 6.8 N/A 0.79 12/31/18

IQ Merger Arbitrage / MNA Event Driven -1.1 3.1 0.77 11/17/09

KFA Mount Lucas Strategy / KMLM Systematic Trend 8.2 N/A 0.90 12/1/20

ProShares Merger / MRGR Event Driven 4.0 3.2 0.75 12/11/12

SPAC and New Issue / SPCX Event Driven 12.1 N/A 0.95 12/15/20

Swan Hedged Equity US Large Cap / HEGD Options Trading 10.4 N/A 0.87 12/22/20

WisdomTree Managed Futures Strategy / WTMF Systematic Trend 10.2 0.6 0.65 1/5/11

Note: Returns as of Sept. 22, 2021; five-year return is annualized. Source: Morningstar

Most of the new ETFs are “buffer” funds, which use options that limit howmuch investors lose when the index
falls. The trade-off is that they also limit profits when it goes up.

B
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Alternatives for the Alternatives
Hedge funds seem appealing in today’s market, but their strategies can be found more cheaply in these funds.

AUM YTD
Fund / Ticker (bil) Performance Comment

JPMorgan Hedged Equity / JHQAX $18.8 9.3% An options strategy protects active
stock-picking.

AQR Large Cap Defensive Style / AUENX 5.8 12.7 Outperformance during bearish
markets

Calamos Market Neutral Income / CVSIX 15.7 3.1 One of the oldest liquid alts still
looks good.

BlackRock Event Driven Equity / BALPX 8.5 -1.5 Merger arbitrage offers
noncorrelated returns.

BlackRock Global Long/Short Equity / BDMAX $531 mil 0.8 Profits in up and down markets.

Source: Morningstar

Alternative
investing summit
Want a deeper dive?
Financial advisors can
request an invitation
to our Oct. 28 summit.
See barrons-advisor
.com/apply for more
information.
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By Lewis Braham

P
erhaps the greatest sign that the
environment has gotten tougher for
merger-arbitrage funds was the
collapse of the $30 billion deal

between insurance broker giants Aon and
Willis TowersWatson in July, after the U.S.
Department of Justice filed an antitrust lawsuit
against it. Attorney General Merrick Garland
called the failure a “victory for competition
and for American businesses, and ultimately,
for their customers, employees, and retirees
across the country.”

Regardless of whether his statement is
true, it’s clear that the collapse was bad for
merger funds, which depend on deals clos-
ing to generate returns.When amerger is
announced, the acquisition target’s shares
typically rise close to the publicly disclosed
acquisition price—but not quite, as investors
aren’t certain the transaction will close. Arbi-
trageurs call the difference between the two
prices the “spread.” They invest after the deal
is announced, expecting to profit when the
linkup is complete and the spread closes. That
deal-dependent return is largely independent
of the market’s moves, making merger funds
attractive alternative investments.

But in July, President Joe Biden issued an
executive order—dubbed Promoting Com-
petition in the American Economy—that
worries arbitrageurs. The order “reflected to
some people that he was attempting to create
an environment that was less conducive to
mergers and acquisitions occurring,” says Roy
Behren, co-manager of the $4.2 billionMerger
fund (ticker: MERFX), the oldest mutual fund
focused on corporate marriages. “Regulatory
agencies were going to crack down and be
stricter on approvals.”

Worse, China has been scrutinizing deals

between U.S. tech companies doing business
there, such as chip makers AdvancedMicro
Devices (AMD) and Xilinx (XLNX), which
have recently faced hurdles with that nation’s
regulatory body, the State Administration for
Market Regulation, or SAMR. That has caused
spreads to widen significantly and arbitra-
geurs to lose money.

“SAMR is widely regarded throughout the
arb space as being a black box,” says Eric Fritz,
co-manager of the NexPoint Merger Arbitrage
fund (HMEZX). He largely avoids deals with
China exposure.

The average spread has been 6% to7%
recently, Fritz says. During the depths of the
pandemic market slide inMarch 2020, it was
closer to 8%, he notes, as investors worried
that many proposals would fall apart. Amore
typical spread before Covid was 4%.

This isn’t to say that investors should
avoid merger funds. Widening spreads
present opportunities for higher returns for
anyone who can determine which deals will
close. Yet it does mean you should generally
avoid merger-arb index funds—there are a
handful of exchange-traded ones—that don’t
make distinctions between potentially good

deals and bad ones.
“ETFs that are rules-based or index-based

don’t allow for activemanagement to quickly
navigate issues like China, big deal termina-
tions, or changes in [political] administrations,”
says Greg Bassuk. CEO of AXS Investments,
which offers an activelymanagedmerger fund,
AXSMerger (GAKAX).

Some arbitrageurs prefer the flexibility of
investing in corporate events outside mergers,
such as spinoffs and balance-sheet restructur-
ing. “Funds that only do merger arb just have
one sandbox to play in,” says Yoav Sharon,
co-manager of Driehaus Event Driven (DE-
VDX). Instead, Sharon currently favors bonds
of companies refinancing or paying down debt;
these account for 20% of his portfolio.

Having such flexibility can boost returns—
and risk—tying performance more closely to
the securities markets’ volatility. For instance,
in the second quarter of this year, the fund
owned stakes in four small banks, including
Blue Foundry Bancorp (BLFY), which recently
went public in a process called demutualiza-
tion. Sharon and hisco-managers view these
banks as acquisition targets because they are
cheap, and big banks are gobbling up smaller

ones. Yet being an unofficial target isn’t the
same as an announced one, so their stocks still
behave more like the rest of the market. That
helps explain why Driehaus Event Driven’s
9.9% five-year annualized return, as of Sept.
22, beat 91% of its event-driven category peers,
but its 10.5% annualized volatility is signifi-
cantly higher than its category’s 5.9% average.

Still, for merger-focused arbitrageurs who
do their homework, concentrated positions in
the best deals can produce strong risk-
adjusted returns. As of June 30, NexPoint
Merger Arbitrage had 62% of its assets in 10
prospective deals. Through Sept. 22, it had
beaten 89% of its peers over the past five years
with a 6.8% annualized return, but with only a
3.8% volatility level.

“A big part of our success has been avoiding
the deal blowup,” Fritz says. The fund only
had two downmonths in the past three years,
both less than 2%.

Fritz generally avoids planned acquisitions
involving the largest companies, which are
most likely to invite antitrust scrutiny. “Deals
above [$10 billion] tend to have a failure rate
almost twice that of deals below that level,” he
observes.

The largest arb funds struggle to invest
meaningfully in the smallest mergers, which
are less liquid than the mega ones. The $8.4
billion BlackRock Event Driven Equity fund
(BALPX) acknowledged in its second-quarter
commentary that the problems with the Aon/
Willis and AMD/Xilinx deals hurt perfor-
mance. The fund’s $20 billion average port-
folio market cap for its investments is much
higher than NexPoint’s $5 billion. This year,
through Sept. 22, it was up 1.3%, versus the
$279 million NexPoint’s 4.2%.

Other notable arbmanagers alsowere hurt
by theAon blowup. In their July commentary,
leadmanager JohnOricco and his co-managers
of thewell-known $1.6 billionArbitrage fund
(ARBFX) noted that it hadAon/Willis expo-
sure. But instead of selling out, they said they
were “looking to increase our exposure to [the
deal] opportunistically, to take advantage of the
post-break spread dislocation.” As of Sept. 22,
the fundwas up just 1.2% in 2021. The smaller,
$736million Gabelli ABC fund (GABCX), up
2.9% in the same stretch, had $8million invest-
ed inWillis TowersWatson (WLTW) this June,
but hasn’t disclosed yet whether it has added to
the broken deal or sold out.

By Daren Fonda

S
hould you buy a little digital gold for
your portfolio?

It’s tempting. At a market value of
$2.1 trillion, including $900 billion

in Bitcoin, cryptocurrencies are now bigger
than the U.S. junk-bondmarket. Fortunes
have been made as prices soared in the past
year.Why not add a little crypto for diversi-
fication, and a chance to profit off technology
that could revolutionize everything from stock
trading to digital art?

Nothing about crypto is that simple, of
course, including its value as an alternative
asset. Yes, some brokerages argue that adding
a dollopmay boost returns in awell-diversified
portfolio. But the market is evolving so fast
that data sets from even a year ago may now
be stale. El Salvador’s Bitcoin adoption aside,
many governments—including China—are
cracking down on digital tokens. Investors
also need to separate the tokens from the
technology: Blockchain networks have the
potential to revolutionize financial markets. If
you’re going to bet on crypto, those companies
may be safer than speculating on the coins.

Advisory firms appear split on whether to
recommend cryptos as an alternative asset—
something other than stocks or bonds that
can smooth out portfolio volatility and/or lift
returns. Fidelity Investments says that hold-
ing 3% in Bitcoin from January 2015 through
September 2020would have lifted returns by
an average 3.4 percentage points a year over a
60/40 portfolio of stocks and bonds. Accord-
ing toMorgan Stanley, a 2.5% stake in Bitcoin
would have boosted returns by an average 1.6
percentage points from 2014 to October 2020.

Tom Jessop, president of Fidelity Digital
Assets, describes crypto as a “venture in-
vestment,” similar to Silicon Valley start-ups.
“Like any venture, it has high risk/reward
trade-offs, but it should have the effect of di-
versifying and amplifying returns,” he says.

Morgan Stanley is still “constructive” on
crypto, despite a recent slide in prices, says
Lisa Shalett, chief investment officer of wealth
management. Bitcoin has had almost no
correlation to interest rates over the past year
andmaintained low correlations to stocks, she
points out. “We continue to see crypto as being
in the bottom of the first inning as an emerging
asset class,” she says. “It has huge potential
with uses that continue to evolve.”

UBS, though, isn’t on board. “To invest in
Bitcoin strategically, you need to assume that
prices are going to keep rising, and we find it
hard to draw that conclusion,” saysMichael
Bolliger, chief investment officer of emerging
market assets. Bitcoin is often described as

“digital gold” since both assets have a fixed
supply, conferring anti-inflation properties.
But he rejects gold, too, noting that it doesn’t
pay dividends or interest and has a poor record
of tracking economic growth.While tactical
bets on Bitcoin and gold can pay off, he says,
“we think there are better alternative assets for
a strategic allocation.”

The diverging views reflect the fact that
cryptos are like an unruly digital Rubik’s
cube: maddeningly unstable and rapidly
evolving. And they come with rising regulato-
ry risks. Nothing about the market looks like
it did three years ago, when Bitcoin dominat-
ed. There are now thousands of tokens and
blockchain networks, including platforms for
lending, trading, and other uses.

Ethereum is now the second-largest
network, with tokens worth $390 billion in
market value. Other networks with “native”
tokens include Cardano, Solana, Uniswap, and
the “meme” cryptos that started as a joke, like
Dogecoin (nowworth $29 billion). Nonfungi-
ble tokens, or NFTs—digital collectibles from
artworks to tweets—have become a thriving
market. Gaming platforms are incorporating
NFTs and other cryptos as in-game curren-
cies.Wall Street firms are developing ways to
trade tokenized versions of securities.

The expansion has attracted hedge funds,
foundations, and other big capital pools, turn-
ing cryptos into a tradable asset class.More
than half of the 1,100 institutional investors
surveyed by Fidelity this year said they had
exposure to digital assets. More than 75% of
professional investors in Europe andAsia plan
to buy digital assets, alongwith 60% in theU.S.

Yet the money flow has made cryptos more

like other risky assets—vulnerable to macro-
economic pressures and episodes of capital
flight. Correlations to other risky assets have
been rising, according to Bolliger. Cryptos
plunged in the spring of 2020, when the
pandemic wiped out equities worldwide. The
recent crisis over China’s overheated property
market also sent cryptos reeling.

Cryptos have benefited from central banks
pumping liquidity into capitalmarkets, lifting
demand for stocks and other assets. Thatmay be
coming to an end: TheFederal Reserve signaled
recently that itwill start scaling back bond
purchases inNovember, a step toward raising in-
terest rates in 2022. The impactmay be gradual,
but itwill raise hurdles for capital investments in
crypto and other speculative assets.

The othermajor concern for cryptomarkets
is regulation. Led byGary Gensler, chairman
of the Securities and Exchange Commission,
regulators are angling to rein in cryptos. De-
centralized finance, or DeFi, platforms, used for
lending and trading, are coming under scrutiny
inWashington, alongwith stablecoins—tokens
designed tomaintain a stable $1 value. The
Treasury Department is expected to issue a
framework to regulate stablecoins soon, while
state banking regulators are slowly cracking
down on high-yielding crypto accounts.

China is turning against crypto, too. Beijing,
which banned cryptomining awhile ago,
recently announced a ban on business trans-
actions—effectively warning residents not to
even try using a token to buy a cup of Starbucks
coffee. The ban could curtail the growth of
cryptos in theworld’s second-largest economy,
affecting prices and demandworldwide. Other
governments see threats from cryptos andDeFi

networkswhere anyone can trade 24/7, under
the radar of regulators and tax authorities.

Does all thismean investors should avoid
crypto altogether? No. One of the strongest ca-
ses for the asset remains diversification. From
2015 through 2020, Bitcoinwas almost entirely
uncorrelated to U.S. and international stocks,
high-yield bonds, real estate, and gold. Bitcoin
also appears inversely correlated to the dollar.

“You want to hold assets that give you
fair expected returns but are uncorrelated
with other asset classes, which is the case for
cryptos,” says Yukun Liu, an economist at the
University of Rochester who has studied the
investment. He recommends a 1% to 2% allo-
cation, or up to 3% if you’re “highly optimistic”
about the technology. Cryptos are additive at
those levels because they won’t torpedo your
portfolio if they crash, he says, and if their
returns beat those of stocks, you’ll come out
ahead in the long run.

Still, a diversifying asset can be highly
volatile. Indeed, Bitcoin’s odds of a collapse
are six times higher than in stocks. There’s a
30% chance of losing 63% in Bitcoin from a
two-year high, according to Fidelity. For the
S&P 500, there’s only a 5% chance of a similar
drawdown, based on data since 1900.

Moreover, cryptos are high-velocity
investments—you have to catch a wave before
it turns to foam. And 38% of the Bitcoins that
have been produced, about 7.2 million to-
kens, may be lost forever or don’t circulate on
trading platforms, according to data provider
Glassnode. It takes less than $100million net
inflow to push the price up 1%, according to
Bank of America. That is 20 times less than it
would take to have a similar impact on gold.

Crypto backers argue that the rewards are
well worth the risk. “Cryptos give investors
exposure to a technology that’s so disruptive,
it’s threatening the profits of bothWall Street
and Silicon Valley,” saysMatthew Sigel, head
of digital assets research at VanEck. “Because
of the technology’s impressive characteristics,
every investor should have some exposure.”

Cryptos, he adds, held up reasonably well
in the latest China debt crisis.While taking
a hit, cryptos didn’t collapse, partly because
automated “liquidation bots” swept through
decentralized lending platforms, swiping
collateral from borrowers and returning it to
lenders (for a fee). “There is a lot of leverage
in cryptos, but a lot is liquidated based on
formulas,” he says. “That’s why we haven’t
seen systemic risk from cryptos. The losers get
wrecked very quickly.”

Still, even proponents argue that investors
should hold multiple tokens or companies
involved in blockchain-based services. “You
don’t want to make single bets,” says Shalett.
“You want exposure to a diversified set of
players—the coins, miners, custodians, trans-
actional services. All of that is in play.”

Some advisors like index funds for expo-
sure. Hal Anderson, managing partner of
Utah-based Soltis Investment Advisors, holds
up to 7% of some client portfolios in cryptos,
including the Bitwise 10 Crypto Index fund
(ticker: BITW) and the Bitwise Crypto Indus-
try Innovators exchange-traded fund (BITQ).
“Crypto is here to stay,” he says, “but there’s a
lot that has to be worked out.”

B A R R O N ’ S S P E C I A L R E P O R T

This Is How Much Crypto
To Hold in Your Portfolio

New Uncertainties Increase
Challenges for Merger Funds

“Youwant to hold assets that give you fair expected returns but are uncorrelated with other asset classes,
which is the case for cryptos,” says economist Yukun Liu

Deepening scrutiny from China over proposedmergers—and an executive order by President Biden—is putting
pressure on funds that depend on deals going through

Different Arb Strategies Produce Different Results
Deal-dependent returns are largely independent of the market’s moves, making merger funds attractive alternatives.

Fund Size Total Return Volatility
Fund / Ticker (millions) YTD 3 Year 5 Year 10 Year 5 Year

Arbitrage / ARBFX $1,651 1.2 4.1 3.1 2.3 2.9

AXS Merger / GAKAX 77 -1.1 1.3 1.6 N/A 4.2

BlackRock Event Driven Equity / BALPX 8,454 1.3 5.3 5.7 9.4 4.3

Driehaus Event Driven / DEVDX 196 5.7 12.9 9.9 N/A 10.5

Gabelli ABC / GABCX 734 2.9 3.1 2.7 3.2 3.1

Merger / MERFX 4,231 -0.6 4.1 4.3 3.3 3.1

NexPoint Merger Arbitrage / HMEZX 290 4.2 7.5 6.8 N/A 3.8

Note: Returns as of Sept. 22, 2021; three-, five-, and 10-year returns are annualized. Source: Morningstar
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ADVERTISEMENT

Below is a list of Barron’s-ranked advisors who are actively taking on new
clients. For more information on them and other ranked advisors, visit
barrons.com/guide.

ABOUT THIS SECTION
This guide provides readers with expanded details on Barron’s-ranked
advisors. Barron’s publishes four individual advisor rankings each year
along with three team- or firm-based rankings. All advisors appearing here
are eligible because they have appeared in a Barron’s wealth-management
ranking in the preceding year. Advisors pay a fee to be listed in this special
section, but their participation has no bearing on future rankings.

HOW ARE ADVISORS RANKED?
Advisors who wish to be ranked fill out a comprehensive application about
their practice.We verify that data with the advisors’ firms and with
regulatory databases and then we apply our rankings formula to the data to

generate a ranking. The formula features three major categories of
calculations: assets, revenue and quality of practice. In each of those
categories we domultiple subcalculations.We have spent more than 15 years
perfecting the balance of these factors to create a consistent and clear
benchmark that accounts for the wide range of practice models in the wealth
management industry. This benchmarkminimizes bias and human error in
our process.

HOW DO I FIND AN ADVISOR?
Barron’s rankings are meant as a starting point for clients looking for an
advisor—a first-pass vetting that can help investors narrow a search. Every
advisor will have his or her own approach to investing, financial planning
and other services. Clients are encouraged to approach the search for an
advisor the way they would a search for a doctor—interviewing multiple
professionals and getting opinions frommultiple third parties.

ARIZONA

Robert Bancroft
Morgan Stanley Private
WealthManagement
Scottsdale

robert.bancroft@
morganstanleypwm.com
(480) 624-5714
advisor.morganstanley.com/
bbsg

$1,552m Total Assets
$25m Typical Account Size

Mark Stein
Galvin, Gaustad & Stein, LLC
Scottsdale

mark@ggsadvisors.com
(480) 776-1440
ggsadvisors.com

$428m Total Assets
$2m Typical Account Size

Ruth Transue
Wells Fargo Advisors
Tucson

transuer@wellsfargo.com
(520) 529-5932
fa.wellsfargoadvisors.com/
ruth-transue

$680m Total Assets
$2m Typical Account Size

TrevorWilde
WildeWealthManagement
Group
Scottsdale

trevor@wildewealth.com
(480) 361-6203
wildewealth.com

$1,315m Total Assets
$1m Typical Account Size

CALIFORNIA

Steven Check
Check Capital Management
Inc.
Costa Mesa

scheck@checkcapital.com
(714) 641-3579
checkcapital.com

$1,543m Total Assets
$1m Typical Account Size

Drew Corradini
J.P. MorganWealth
Management
San Francisco

drew.corradini@jpmorgan.
com
(415) 772-2970
jpmorgan.com/os-group

$3,500m Total Assets
$15m Typical Account Size

Seth Haye
Morgan Stanley
Westlake Village

seth.haye@morganstanley.
com
(805) 494-0215
advisor.morganstanley.com/
the-oaks-group

$1,345m Total Assets
$3.5m Typical Account Size

Elaine Meyers
J.P. MorganWealth
Management
San Francisco

elaine.meyers@jpmorgan.com
(415) 315-7801
jpmorgan.com/elainemeyers

$5,500m Total Assets
$45m Typical Account Size

Greg Onken
J.P.MorganWealth
Management
San Francisco

greg.onken@jpmorgan.com
(415) 772-3123
jpmorgan.com/os-group

$3,500m Total Assets
$15m Typical Account Size

Laila Pence
PenceWealthManagement
Newport Beach

laila.pence@lpl.com
(949) 660-8777
pencewealthmanagement.com

$4,081m Total Assets
$3m Typical Account Size

DebWetherby
Wetherby AssetManagement
San Francisco

deb@wetherby.com
(415) 399-9159
wetherby.com

$5,779m Total Assets
$33m Typical Account Size

Dale Yahnke
Dowling & YahnkeWealth
Advisors
San Diego

dale.yahnke@dywealth.com
(858) 509-9500
dywealth.com

$5,725m Total Assets
$4m Typical Account Size

Cheryl L. Young
Morgan Stanley
Los Gatos

cheryl.young@
morganstanley.com
(408) 358-0976
fa.morganstanley.com/
youngandassociates

$3,743m Total Assets
$8m Typical Account Size

COLORADO

Mark Brown
Brown & Company
Denver

mbrown@brownandco.com
(303) 863-7112
brownandco.com

$587m Total Assets
$6m Typical Account Size

Melissa Corrado-Harrison
UBS Financial Services
Denver

melissa.harrison@ubs.com
(303) 820-5770
financialservicesinc.ubs.com/
team/corrado-harrison

$1,115m Total Assets
$35m Typical Account Size

Wally Obermeyer
ObermeyerWood Investment
Counsel
Aspen

wally@obermeyerwood.com
(970) 925-8747
obermeyerwood.com

$2,400m Total Assets
$7m Typical Account Size

DELAWARE

Kimberlee Orth
Ameriprise Financial
Wilmington

kimberlee.m.orth@ampf.com
(302) 475-5105
kimberleeorth.com

$3,301m Total Assets
$7m Typical Account Size

WASHINGTON, D.C.

Michael Freiman
Morgan StanleyWealth
Management
Washington

michael.j.freiman@
morganstanley.com
(202) 778-1382
teamfreiman.com

$1,735m Total Assets
$2m Typical Account Size

Marvin McIntyre
Morgan Stanley Private
WealthManagement
Washington

marvin.mcintyre@
morganstanleypwm.com
(202) 778-1381
advisor.morganstanley.com/
cwmg

$4,595m Total Assets
$5m Typical Account Size

FLORIDA

Peter Bermont
Raymond James
Coral Gables

peter.bermont@
raymondjames.com
(305) 446-6600
bermontgoldwealth.com

$2,700m Total Assets
$20m Typical Account Size

Adam Carlin
Morgan Stanley Private
WealthManagement
Coral Gables

adam.e.carlin@
morganstanleypwm.com
(305) 476-3302
fa.morganstanley.com/
adam.e.carlin

$3,441m Total Assets
$17m Typical Account Size

Aimee Cogan
Morgan Stanley
Sarasota

aimee.cogan@morganstanley.
com
(941) 363-8513
advisor.morganstanley.com/
the-bellwether-group

$1,321m Total Assets
$10m Typical Account Size

Stephen Curley
Eaton VanceWaterOak
Advisors
Winter Park

info@evwateroak.com
(407) 567-2956
evwateroak.com

$2,152m Total Assets
$13m Typical Account Size

Trevor Fried
Morgan Stanley
Fort Lauderdale

trevor.fried@morganstanley.
com
(954) 713-8436
advisor.morganstanley.com/
the-las-olas-group

$881m Total Assets
$2m Typical Account Size

Chris Garvin
UBS Financial Services
Fort Lauderdale

chris.garvin@ubs.com
(954) 468-2216
ubs.com/team/
garvinfinancial

$1,106m Total Assets
$5m Typical Account Size

Trent Leyda
Morgan Stanley
Vero Beach

trent.leyda@morganstanley.
com
(772) 234-1805
advisor.morganstanley.com/
the-leyda-group

$1,290m Total Assets
$10m Typical Account Size

Scott Macaione
Eaton VanceWaterOak
Advisors
Winter Park

info@evwateroak.com
(407) 567-2956
evwateroak.com

$2,152m Total Assets
$3m Typical Account Size

ThomasMoran
MoranWealthManagement
Naples

thomas.moran@
moranwm.com
(239) 920-4440
moranwm.com

$4,216m Total Assets
$5m Typical Account Size

GEORGIA

Michael Hines
Consolidated Planning
Corporation
Atlanta

mhines@cpcadvisors.com
(404) 892-1995
cpcadvisors.com

$843m Total Assets
$3m Typical Account Size

ILLINOIS

TomKilborn
Merrill Lynch
Northbrook

tom_kilborn@ml.com
(847) 564-7201
fa.ml.com/kilborngroup

$1,092m Total Assets
$1-50m Typical Account
Size

Kathleen Roeser
Morgan Stanley
Chicago

kathy.roeser@
morganstanley.com
(312) 443-6500
fa.morganstanley.com/
theroesergroup

$1,846m Total Assets
$8m Typical Account Size

IOWA

Jerry Ask
Jerry K. Ask Investment
Services
Cedar Rapids

jerry.ask@jkainvest.com
(319) 395-9230
jkainvest.com

$462m Total Assets
$1m Typical Account Size

Matt Fryar
Wells Fargo Advisors
DesMoines

matthew.r.fryar@wellsfargo.
com
(515) 245-3120
fa.wellsfargoadvisors.com/
matthew-fryar

$875m Total Assets
$5m Typical Account Size

KANSAS

TimWerth
WerthWealthManagement
LLC
Hays

tim@werthfinancial.com
(785) 628-1712
werthwealth.com

$1,022m Total Assets
$2m Typical Account Size

KENTUCKY

Barry Barlow
Merrill Lynch
Louisville

barry_barlow@ml.com
(502) 329-5097
fa.ml.com/kentucky/
louisville/b_barlow

$1,032m Total Assets
$4m Typical Account Size

Travis Musgrave
Merrill Lynch
Lexington

travis_musgrave@ml.com
(859) 231-5258
fa.ml.com/musgrave

$828m Total Assets
$5m Typical Account Size

LOUISIANA

Rick Frayard
UBS Financial Services
Lafayette

rick.frayard@ubs.com
(337) 593-3600
advisors.ubs.com/epg

$1,694m Total Assets
$2m Typical Account Size

MARYLAND

Robert Collins
Collins Investment Group
Bethesda

robert.collins@
collinsinvestmentgroup.com
(301) 915-9630
collinsinvestmentgroup.com

$887m Total Assets
$3m Typical Account Size

Kent Pearce
Merrill Lynch
Towson

kent_pearce@ml.com
(410) 321-4340
fa.ml.com/pearce_group

$2,251m Total Assets
$7m Typical Account Size

MASSACHUSETTS

Charles S. Bean III
Heritage Financial Services
Westwood

cbean@heritagefinancial.net
(781) 619-1302
heritagefinancial.net

$2,076m Total Assets
$3m Typical Account Size

Debra Brede
D.K. Brede Investment
Management
Needham

brede@bredeinvestment.com
(781) 444-9367
bredeinvestment.com

$1,350m Total Assets
$2m Typical Account Size

Kevin Grimes
Grimes & Company, Inc.
Westborough

advisors@grimesco.com
(508) 366-3883
grimesco.com

$4,050m Total Assets
$3m Typical Account Size

Susan Kaplan
Kaplan Financial Services,
Inc.
Newton

susan.kaplan@lpl.com
(617) 527-1557
kaplan-financial.com

$2,550m Total Assets
$5m Typical Account Size

Ira Rapaport
New England PrivateWealth
Advisors
Wellesley

ira.rapaport@nepwealth.com
(781) 416-1700
nepwealth.com

$2,136m Total Assets
$7m Typical Account Size

Raj Sharma
Merrill PrivateWealth
Management
Boston

raj_sharma@ml.com
(617) 946-8030
pwa.ml.com/sharma_group

$5,537m Total Assets
$10m Typical Account Size

MICHIGAN

David Kudla
Mainstay Capital
Management
Grand Blanc

mainstay@mainstaycapital.
com
(866) 444-6246
mainstaycapital.com

$3,778m Total Assets
$1m Typical Account Size

Charles C. Zhang
Zhang Financial
Portage

charles.zhang@
zhangfinancial.com
(269) 385-5888
zhangfinancial.com

$4,564m Total Assets
$5m Typical Account Size

TOP
ADVISOR
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NEBRASKA

Jim Siemonsma
MarinerWealth Advisors
Omaha

jim.siemonsma@
marinerwealthadvisors.com
(402) 829-3650
marinerwealthadvisors.com

$1,351m Total Assets
$1m Typical Account Size

NEVADA

Randy Garcia
The Investment Counsel
Company
Las Vegas

randy@iccnv.com
(702) 871-8510
iccnv.com

$1,508m Total Assets
$6m Typical Account Size

NEW JERSEY

David Briegs
Merrill LynchWealth
Management
Bridgewater

david_briegs@ml.com
(908) 685-3203
fa.ml.com/kugelbriegs

$1,729m Total Assets
$3m Typical Account Size

Elliott Kugel
Merrill Lynch
Bridgewater

elliott_m_kugel@ml.com
(908) 685-3252
fa.ml.com/kugelbriegs

$1,729m Total Assets
$3m Typical Account Size

Ken Schapiro
Condor Capital Management
Martinsville

info@condorcapital.com
(732) 356-7323
condorcapital.com

$1,205m Total Assets
$2m Typical Account Size

Andy Schwartz
Bleakley Financial Group
Fairfield

andy.schwartz@bleakley.com
(973) 244-4202
bleakley.com

$2,297m Total Assets
$3m Typical Account Size

NEW YORK

Jay Canell
J.P. MorganWealth
Management
NewYork

jay.canell@jpmorgan.com
(212) 272-0888
jpmorgan.com/canellgroup

$3,800m Total Assets
$15m Typical Account Size

Neil Canell
J.P. MorganWealth
Management
NewYork

neil.canell@jpmorgan.com
(212) 272-0777
jpmorgan.com/canellgroup

$3,800m Total Assets
$15m Typical Account Size

Marc Karetsky
Morgan Stanley Private
WealthManagement
NewYork

marc.karetsky@
morganstanleypwm.com
(212) 761-5020
advisor.morganstanley.com/
marc-karetsky-sylvia-gort

$1,404m Total Assets
$25m Typical Account Size

FrankMarzano
GMAdvisory Group
NewYork

fmarzano@
gmadvisorygroup.com
(631) 227-3900
gmadvisorygroup.com

$5,605m Total Assets
$20m Typical Account Size

LeoMarzen
Bridgewater Advisors
New York

lmarzen@bridgewateradv.
com
(212) 221-5300
bridgewateradv.com/team/
leo-marzen

$1,800m Total Assets
$5m Typical Account Size

Justin McCarthy
MarinerWealth Advisors
New York

justin.mccarthy@
marinerwealthadvisors.com
(212) 869-5900
marinerwealthadvisors.com

$1,492m Total Assets
$3m Typical Account Size

Daniel O’Connell
Merrill Lynch
Garden City

daniel_oconnell@ml.com
(516) 877-8316
fa.ml.com/daniel_o_connell

$1,440m Total Assets
$5m Typical Account Size

Michael Poppo
UBS Financial Services
New York

michael.poppo@ubs.com
(212) 626-8721
ubs.com/team/
thepoppogroup

$1,412m Total Assets
$8m Typical Account Size

Richard Saperstein
Treasury Partners
New York

rsaperstein@
treasurypartners.com
(917) 286-2777
treasurypartners.com

$21,776m Total Assets
$15m Typical Account Size

Robert Stolar
Morgan Stanley Private
WealthManagement
NewYork

robert.stolar@
morganstanley.com
(212) 761-8138
advisor.morganstanley.com/
family-wealth-group

$2,726m Total Assets
$50m Typical Account Size

Ron Vinder
Morgan Stanley Private
WealthManagement
NewYork

vinder-group@
morganstanley.com
(212) 503-2365
advisor.morganstanley.com/
the-vinder-group

$8,591m Total Assets
$50m Typical Account Size

ElizabethWeikes
J.P. MorganWealth
Management
NewYork

elizabeth.weikes@jpmorgan.
com
(212) 272-9214
jpmorgan.com/weikes

$3,943m Total Assets
$25m Typical Account Size

NORTH CAROLINA

Mike Bell
Edward Jones
Hickory

mike.bell@edwardjones.com
(828) 328-8111
edwardjones.com/mike-bell

$447m Total Assets
$1m Typical Account Size

R. Neil Stikeleather
Merrill Lynch Bank of
America
Charlotte

neil.stikeleather@ml.com
(704) 705-3233
fa.ml.com/
stikeleatherandassociates

$536m Total Assets
$1m Typical Account Size

OHIO

Valerie Newell
MarinerWealth Advisors
Cincinnati

valerie.newell@
marinerwealthadvisors.com
(513) 618-3040
marinerwealthadvisors.com

$4,635m Total Assets
$3m Typical Account Size

David Singer
The Evelo | Singer | Sullivan
Group, Merrill Private
WealthManagement
Cincinnati

david_singer@ml.com
(513) 579-3889
pwa.ml.com/
evelosingersullivan

$4,451m Total Assets
$20m Typical Account Size

Linnell Sullivan
The Evelo | Singer | Sullivan
Group, Merrill Private
WealthManagement
Cincinnati

linnell_sullivan@ml.com
(513) 579-3890
pwa.ml.com/
evelosingersullivan

$2,403m Total Assets
$9m Typical Account Size

OKLAHOMA

Jana Shoulders
MarinerWealth Advisors
Tulsa

jana.shoulders@
marinerwealthadvisors.com
(918) 991-6910
marinerwealthadvisors.com/
why-us/people/jana-
shoulders

$2,144m Total Assets
$3m Typical Account Size

OREGON

Judith McGee
Raymond James Financial
Services
Portland

judith.mcgee@
raymondjames.com
(503) 597-2222
mcgeewm.com

$769m Total Assets
$1m Typical Account Size

PENNSYLVANIA

Patti Brennan
Key Financial, Inc.
West Chester

pbrennan@keyfinancialinc.
com
(610) 429-9050
keyfinancialinc.com

$1,670m Total Assets
$2m Typical Account Size

Michael Hirthler
Jacobi Capital Management
Wilkes-Barre

mhirthler@jacobicapital.com
(570) 826-1801
jacobicapital.com

$1,403m Total Assets
$3m Typical Account Size

Barbara Hudock
Hudock Capital Group
Williamsport

bhudock@hudockcapital.
com
(570) 326-9500
hudockcapital.com

$585m Total Assets
$1m Typical Account Size

Samuel Spanos
Raymond James
Beaver

sam.spanos@raymondjames.
com
(412) 389-4874
raymondjames.com/
spanosgroup

$800m Total Assets
$1m Typical Account Size

TommyMcBride
Merrill LynchWealth
Management
Dallas

thomas_mcbride@ml.com
(214) 750-2004
fa.ml.com/mcbride

$1,583m Total Assets
$8m Typical Account Size

JohnMerrill
Tanglewood TotalWealth
Management
Houston

jmerrill@tanglewoodwealth.
com
(713) 840-8880
tanglewoodwealth.com

$1,129m Total Assets
$3m Typical Account Size

Scott Tiras
TirasWealthManagement
Houston

scott.b.tiras@ampf.com
(713) 332-4400
tiraswealth.com

$2,292m Total Assets
$4m Typical Account Size

VIRGINIA

Stephan Cassaday
Cassaday & Company
McLean

steve@cassaday.com
(703) 506-8200
cassaday.com

$4,485m Total Assets
$2m Typical Account Size

Aashish Matani
Merrill Lynch
Norfolk

aashish_matani@ml.com
(757) 446-4045
fa.ml.com/virginia/norfolk/
theahmgroup

$1,349m Total Assets
$4m Typical Account Size

JosephMontgomery
The Optimal Service Group
ofWells Fargo Advisors
Williamsburg

joe.montgomery@
wellsfargoadvisors.com
(757) 220-1782
optimalservicegroup.com

$18,528m Total Assets
$7m Typical Account Size

WASHINGTON

Randall Linde
AGPWealth Advisors
Renton

randall.s.linde@ampf.com
(800) 563-1636
agpwealthadvisors.com

$4,161m Total Assets
$1m Typical Account Size

Michael Matthews
UBS PrivateWealth
Management
Bellevue

m.matthews@ubs.com
(425) 451-2350
ubs.com/team/thematthews-
group

$1,509m Total Assets
$7m Typical Account Size

Erin Scannell
HeritageWealth Advisors
Mercer Island

erin.j.scannell@ampf.com
(425) 709-2345
heritage-wealth.com

$4,058m Total Assets
$1m Typical Account Size

WISCONSIN

Andrew Burish
UBS Financial Services
Madison

andrew.burish@ubs.com
(608) 831-4282
ubs.com/burishgroup

$4,255m Total Assets
$2m Typical Account Size

Rob Thomas
MarinerWealth Advisors
State College

rob.thomas@
marinerwealthadvisors.com
(814) 867-2050
marinerwealthadvisors.com/
why-us/people/rob-thomas

$5,111m Total Assets
$1m Typical Account Size

RHODE ISLAND

MalcolmMakin
Raymond James
Westerly

mmakin@ppgadvisors.com
(401) 596-2800
ppgadvisors.com

$1,707m Total Assets
$2m Typical Account Size

Matthew Young
Richard C. Young & Co.
Newport

info@younginvestments.com
(401) 849-2137
younginvestments.com

$1,407m Total Assets
$2m Typical Account Size

SOUTH CAROLINA

Ronnie Dennis
Merrill Lynch
Columbia

ronnie_dennis@ml.com
(803) 733-2180
fa.ml.com/ek

$5,366m Total Assets
$20m Typical Account Size

RickMigliore
Merrill Lynch
Columbia

richard_migliore@ml.com
(803) 733-2126
fa.ml.com/ek

$5,366m Total Assets
$10m Typical Account Size

TENNESSEE

Christi Edwards
Morgan Stanley
Nashville

christi.edwards@
morganstanley.com
(615) 298-6554
advisor.morganstanley.com/
the-edwards-pharris-group

$1,045m Total Assets
$4m Typical Account Size

Jason Pharris
Morgan Stanley
Nashville

jason.pharris@
morganstanley.com
(615) 298-6555
advisor.morganstanley.com/
the-edwards-pharris-group

$1,064m Total Assets
$4m Typical Account Size

TEXAS

Bonner Barnes
Corda Investment
Management
Houston

bonner@cordamanagement.
com
(713) 439-0665
cordamanagement.com

$1,160m Total Assets
$1m Typical Account Size

Alexander Ladage
UBS Financial Services
Austin

alex.ladage@ubs.com
(512) 479-5287
financialservicesinc.ubs.com/
fa/alexladage

$1,436m Total Assets
$10m Typical Account Size

ADVERTISEMENT

This is a list of Barron’s-ranked advisors who are actively taking on new
clients. For more information on them and other ranked advisors, visit
barrons.com/guide.

ABOUT THIS SECTION
This guide provides readers with expanded details on Barron’s-ranked
advisors. Barron’s publishes four individual advisor rankings each year
along with three team- or firm-based rankings. All advisors appearing here
are eligible because they have appeared in a Barron’s wealth-management
ranking in the preceding year. Advisors pay a fee to be listed in this special
section, but their participation has no bearing on future rankings.

HOW ARE ADVISORS RANKED?
Advisors who wish to be ranked fill out a comprehensive application about
their practice.We verify that data with the advisors’ firms and with
regulatory databases and then we apply our rankings formula to the data to

generate a ranking. The formula features three major categories of
calculations: assets, revenue and quality of practice. In each of those
categories we domultiple subcalculations.We have spent more than 15 years
perfecting the balance of these factors to create a consistent and clear
benchmark that accounts for the wide range of practice models in the wealth
management industry. This benchmarkminimizes bias and human error in
our process.

HOW DO I FIND AN ADVISOR?
Barron’s rankings are meant as a starting point for clients looking for an
advisor—a first-pass vetting that can help investors narrow a search. Every
advisor will have his or her own approach to investing, financial planning
and other services. Clients are encouraged to approach the search for an
advisor the way they would a search for a doctor—interviewing multiple
professionals and getting opinions frommultiple third parties.
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The Americas Group
Raymond James
Boca Raton, FL /
Coral Gables, FL

Team:Don d’Adesky, Jose
Cabrera, Kristopher Lemke

theamericasgroup@
raymondjames.com
(561) 981-3690
(305) 461-6670
raymondjames.com/
theamericasgroup

$4.6b Total Assets
$1mAccountMinimum

Bermont CarlinWealth
Management
Morgan Stanley Private
WealthManagement
Coral Gables, FL

Team:AdamCarlin

adam.e.carlin@
morganstanleypwm.com
(305) 476-3302
fa.morganstanley.com/
adam.e.carlin

$3.4b Total Assets
$8mAccountMinimum

The Burish Group
UBS Financial Services
Madison,WI

Team:Andrew Burish, Jason
Maas

andrew.burish@ubs.com,
jason.maas@ubs.com
(608) 831-4282
ubs.com/burishgroup

$4.3b Total Assets
$2mAccountMinimum

The Canell Group
J.P. MorganWealth
Management
NewYork, NY

Team: Jay Canell, Neil Canell,
Justin Dembo

neil.canell@jpmorgan.com
(212) 272-0777
jpmorgan.com/canellgroup

$3.8b Total Assets
No AccountMinimum

Cassaday & Company
Cassaday & Company, Inc.
McLean, VA

Team: Stephan Cassaday,
Justin Harris, Christopher
Krell, Christopher Young

info@cassaday.com
(703) 506-8200
cassaday.com

$4b Total Assets
$1mAccountMinimum

The Chiavacci Group
Merrill PrivateWealth
Management
Coral Gables, FL

Team: Louis Chiavacci

louis_chiavacci@ml.com
(305) 774-0501
pwa.ml.com/chiavacciteam

$4.5b Total Assets
$25mAccountMinimum

The Corbett Mason Group
J.P. MorganWealth
Management
Boston, MA

Team: Patrick Corbett, Robert
Mason, DanielWarren

corbett.mason@jpmorgan.
com
(617) 654-2027
jpmorgan.com/wealth-
management/wealth-partners/
offices/boston/corbett-
mason-group

$4b Total Assets
$5mAccountMinimum

The Evelo | Singer |
Sullivan Group
Merrill PrivateWealth
Management
Cincinnati, OH

Team:David Singer, Linnell
Sullivan, Kevin Bruegge,
JamieMorgan, TomHurley,
BradenMartini

david_singer@ml.com
(513) 579-3889
pwa.ml.com/
evelosingersullivan

$3.5b Total Assets
$5-20mAccountMinimum

1919 Investment Counsel
Baltimore, MD

info@1919ic.com
(410) 454-5719
1919ic.com

44 Advisors | 9 Offices

$17.6b Total Assets
$1mAccountMinimum

Advance Capital
Management
Southfield, MI

jhall@acadviser.com
(248) 350-8543
acadviser.com

24 Advisors | 5 Offices

$3.5b Total Assets
No AccountMinimum

BDF LLC
Itasca, IL

info@bdfllc.com
(800) 840-4740
bdfllc.com

38 Advisors | 1 Office

$5.4b Total Assets
$1mAccountMinimum

Beacon Pointe Advisors
Newport Beach, CA

info@beaconpointe.com
(949) 718-1600
beaconpointe.com

99 Advisors | 22 Offices

$12.4b Total Assets
$1mAccountMinimum

Bradley, Foster and
Sargent, Inc.
Hartford, CT

info@bfsinvest.com
(860) 614-1466
bfsinvest.com

16 Advisors | 3 Offices

$4.9b Total Assets
$500kAccountMinimum

CAPTRUST
Raleigh, NC

info@captrust.com
(800) 216-0645
captrust.com

384 Advisors | 61 Offices

$450b Total Assets
$500kAccountMinimum

Below is a reprint of select firms from Barron’s Top 100 RIA firms ranking who are actively taking on new clients.
Participation in this section is only open to advisors who have been listed in our editorial rankings. Advisors pay a fee to be
included in this reprint. Participation in this section has no bearing on the outcome of our rankings. Assets are tied to the
most recent ranking. For more information on them and other ranked advisors, visit barrons.com/guide.

Below is a reprint of select firms from the Barron’s Top 100 PrivateWealthManagement Teams ranking who are actively
taking on new clients. Participation in this section is only open to advisors who have been listed in our editorial rankings.
Advisors pay a fee to be included in this reprint. Participation in this section has no bearing on the outcome of our rankings.
Assets are tied to the most recent ranking. For more information on them and other ranked advisors, visit barrons.com/guide.

CarsonWealth
Omaha, NE

rcarson@carsongroup.com
(888) 321-0808
carsonwealth.com

365 Advisors | 126 Offices

$15.2b Total Assets
$100kAccountMinimum

Cary Street Partners
Richmond, VA

info@carystreetpartners.com
(804) 340-8100
carystreetpartners.com

42 Advisors | 13 Offices

$3.3b Total Assets
$100kAccountMinimum

Chevy Chase Trust
Bethesda, MD

info@chevychasetrust.com
(240) 497-5000
chevychasetrust.com

34 Advisors | 1 Office

$35.9b Total Assets
$3mAccountMinimum

Churchill Management
Group
Los Angeles, CA

info@churchillmanagement.
com (877) 937-7110
churchillmanagement.com

44 Advisors | 52 Offices

$6.6b Total Assets
$500kAccountMinimum

Cresset
Chicago, IL

ebecker@cressetcapital.com
(312) 429-2456
cressetcapital.com

50Advisors | 10 Offices

$11.7b Total Assets
$10mAccountMinimum

Dowling & YahnkeWealth
Advisors
San Diego

info@dywealth.com
(858) 509-9500
dywealth.com

20Advisors | 1 Office

$5.7b Total Assets
$1mAccountMinimum

Edelman Financial
Engines
Santa Clara, CA

prteam@
edelmanfinancialengines.
com
(888) 752-6742
edelmanfinancialengines.com

344 Advisors | 156 Offices

$260b Total Assets
No AccountMinimum

EPWealth Advisors
Torrance, CA

bparker@epwealth.com
(310) 910-9477
epwealth.com

70Advisors | 20 Offices

$11.2b Total Assets
$500kAccountMinimum

Gofen and Glossberg, LLC
Chicago, IL

info@gofen.com
(312) 828-1100
gofen.com

12 Advisors | 1 Office

$5.6b Total Assets
$300kAccountMinimum

Hightower Advisors
Chicago, IL

businessdevelopment@
hightoweradvisors.com
(312) 962-3800
hightoweradvisors.com

295 Advisors | 1-3 Offices

$74.5b Total Assets
No AccountMinimum

Homrich Berg
Atlanta, GA

info@homrichberg.com
(404) 264-1400
homrichberg.com

74 Advisors | 5 Offices

$8.9b Total Assets
$1mAccountMinimum

The Fowler Bull Group
Morgan Stanley Private
WealthManagement
Denver, CO

Team: Shawn Fowler,
Max Bull

maxwell.bull@
morganstanleypwm.com
(303) 595-2105
pwm.morganstanley.com/
fowlerbull

$6.8b Total Assets
$10mAccountMinimum

HeritageWealth Advisors
HeritageWealth Advisors
Mercer Island,WA

Team: Erin J. Scannell

erin.j.scannell@ampf.com
(425) 709-2345
heritage-wealth.com

$4.1b Total Assets
No AccountMinimum

The Hetherington Group
Merrill PrivateWealth
Management
New Canaan, CT

Team: Brian Hetherington

brian_hetherington@ml.com
(203) 972-2523
pwa.ml.com/
hetheringtongroup

$3.8b Total Assets
$10mAccountMinimum

The Jones Zafari Group
Merrill PrivateWealth
Management
Los Angeles, CA

Team:Richard Jones, Reza
Zafari, Suzanne Killea,
Jerome Klein, Thomas
Tournat

richardb_jones@ml.com
(310) 407-4925
pwa.ml.com/
joneszafarigroup

$19.6b Total Assets
$10mAccountMinimum

TheMagellan Group
Morgan Stanley Private
WealthManagement
NewYork, NY

Team:Richard Zinman,
Anthony Dertouzos, John
Moreno, GriffinMcQuilling

magellangroup@
morganstanley.com
(212) 761-8588
advisor.morganstanley.com/
the-magellan-group

$4.1b Total Assets
$5mAccountMinimum

Orth Financial Group
Ameriprise Financial
Wilmington, DE

Team:Kimberlee Orth, Mary
Reopell, Bobby Damron,
Katie Orth, Scott Judge,
Barney Carter

kimberlee.m.orth@ampf.com
(302) 475-5105
orthfinancialgroup.com

$3.7b Total Assets
$250kAccountMinimum

PenceWealthManagement
LPL Financial
Newport Beach, CA

Team: Laila Pence, Dryden
Pence

team@
pencewealthmanagement.com
(949) 660-8777
pencewealthmanagement.
com

$3.4b Total Assets
$500kAccountMinimum

The PolkWealth
Management Group
Morgan Stanley Private
WealthManagement
NewYork, NY

Team: Lyon Polk, Deborah
Montaperto, EdmundAgresta,
Tallie Taylor, Sandeep Belani

lyon.polk@
morganstanleypwm.com
(212) 761-0867
advisor.morganstanley.com/
the-polk-wealth-management-
group

$30b Total Assets
$50mAccountMinimum

The Ricca Group
Morgan StanleyWealth
Management
Florham Park, NJ

Team:Michael Ricca,
Mary Guza

thericcagroup@
morganstanley.com
(973) 236-3530
advisor.morganstanley.com/
the-ricca-group

$5.7b Total Assets
$2mAccountMinimum

The Sharma Group
Merrill PrivateWealth
Management
Boston, MA

Team:Raj Sharma,
Christian Kemp

sharma_group@ml.com
(617) 946-8030
pwa.ml.com/sharma_group

$5.5b Total Assets
$5mAccountMinimum

The Vinder Group
Morgan Stanley Private
WealthManagement
NewYork, NY

Team:Ron Vinder,
AmyWood

vinder-group@
morganstanley.com
(212) 503-2365
advisor.morganstanley.com/
the-vinder-group

$8.6b Total Assets

TheWeikes Group
J.P. MorganWealth
Management
NewYork, NY

Team: ElizabethWeikes

elizabeth.weikes@
jpmorgan.com
(212) 272-9214
jpmorgan.com/weikes

$3.9b Total Assets
$10mAccountMinimum

IEQ Capital
San Francisco, CA

info@ieqcapital.com
(650) 581-9807
ieqcapital.com

11 Advisors | 2 Offices

$11.6b Total Assets
$10mAccountMinimum

Kovitz
Chicago, IL

wealth@kovitz.com
(312) 334-7300
kovitz.com

28 Advisors | 4 Offices

$6.4b Total Assets
$1mAccountMinimum

MAI Capital Management
Cleveland, OH

info@mai.capital
(216) 920-4800
mai.capital

89 Advisors | 11 Offices

$9.2b Total Assets
$1mAccountMinimum

MarinerWealth Advisors
Leawood, KS

info@marinerwealthadvisors.
com
(913) 647-9700
marinerwealthadvisors.com

368 Advisors | 46 Offices

$35b Total Assets
$100kAccountMinimum

Private Advisor Group
Morristown, NJ

startthedialogue@
privateadvisorgroup.com
(973) 538-7010
privateadvisorgroup.com

692 Advisors | 341 Offices

$26.4b Total Assets
$100kAccountMinimum

RegentAtlantic
Morristown, NJ

info@regentatlantic.com
(973) 425-8420
regentatlantic.com

17 Advisors | 2 Offices

$5.2b Total Assets
$1mAccountMinimum

Signature Estate &
Investment Advisors
Los Angeles, CA

bholmes@seia.com
(310) 712-2326
seia.com

34 Advisors | 10 Offices

$13.6b Total Assets
$500kAccountMinimum

Snowden Lane Partners
NewYork, NY

info@snowdenlane.com
(646) 218-9760
snowdenlane.com

65 Advisors | 12 Offices

$3.1b Total Assets
No AccountMinimum

SouthernWealth
Management
Dallas, TX

dallas@southernwealth.com
(972) 661-4600
southernwealth.com

28 Advisors | 4 Offices

$3.1b Total Assets
$1mAccountMinimum

Wetherby Asset
Management
San Francisco, CA

info@wetherby.com

(415) 399-9159
wetherby.com

24 Advisors | 3 Offices

$6.6b Total Assets
$10mAccountMinimum

Wealth Enhancement
Advisory Services
Plymouth, MN

info@wealthenhancement.
com
(763) 417-1700
wealthenhancement.com

234 Advisors | 46 Offices

$24.3b Total Assets
No AccountMinimum

TOP RIA FIRMS

TOP ADVISORY TEAMS

ADVERTISEMENT
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F E ATUR ED S P E AK ER S

S A M B A N K M A N - F R I E D
Co-Founder and CEO

FTX
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Chairman and CEO

MicroStrategy
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